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Bricks & Mortar:
A boom in building continues in the local area. Pictured here are some of 

the major projects under way or completed in recent months.

The new 4,200-square-foot Southside Sentinel offi ce on Virginia Street in Urbanna opened in 
September of 2004. It replaced the former 2,800-square-foot building that dated to at least to 
the 1930s. The old building was demolished to make room for the offi ce parking lot.

A 14,000-square-foot addition at the Bank of Lancaster’s main branch in Kilmarnock is nearing 
completion. The three-story addition, designed by Caro, Monroe, Liang, will include space for 
the bank’s commercial lending, planning plus, fi nancial services, loan operations, marketing and 
credit administration divisions. The third fl oor will house corporate offi ces. The addition is being 
built by Hendersons Inc. 

Southside Sentinel

Bank of Lancaster
Middlesex Family YMCA

The Middlesex County Family YMCA offi cially opened in Febru-
ary of 2004 and has since renovated its parking lot and made 
several other improvements. It is located in the old Wilton 
School building on Route 33 at Hartfi eld.

White Enterprises

White Enterprise LLC, based in Water View since 1997, is build-
ing an offi ce building on Route 227 near Cooks Corner. When 
completed in June it will provide 3,000 feet of offi ce space with 
room for three tenants.

Rental space is still available in a new 5,000-square-foot com-
mercial building on north Main Street in Kilmarnock. Adjacent 
to NAPA, the building is being built by Chicacoan Enterprises 
Inc. Half of the building will be used by Charles R. Lawson as 
his Highlander Photographic Stu dio. 

Highlander Photographic Studio
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Northern Neck Family YMCA
The Northern Neck Family YMCA should open its new facility on Harris Drive in Kilmarnock 
in September. The 36,000-square-foot building will include a gymnasium, weight room, aerobic 
room, media center, childwatch room and teen center. The facility, which was designed by John 
Paul Han bury with Hanbury, Evans, Wright, Vlattas, is being built by Connemara Construction. 

Brown’s Store Market

Liberty at 
Compass Quay

Located on Urbanna Creek, 
“Liberty at Compass Quay” 
will have 12 guest rooms, three 
suites and a room for small 
group meetings when com-
pleted in the fall of 2005. In 
addition, there will be 5,500 
square feet of retail space, 
dockage for guests and visi-
tors and a croquet lawn. The 
historic oyster buyboat “Mob-
jack” will be docked there. 
The architectural elements are 
reminiscent of the old Hurley 
Hotel and Urbanna. For more 
information and details, see 
www.cityofanne.com.

Brown’s Store Market, a new 2400-square foot convenience 
store and Texaco gas station near Wicomico Church, is sched-
uled to open at the end of April. Owned by Stephan and 
Stacy Kitchen, the new building replaces the old Brown’s Store. 
Kitchen completed construction on the building himself. 

Middlesex County Courthouse
The new $5.8 million Middlesex County Courthouse in Saluda is expected to be completed in 
the coming months.

Christ Church Parish
Christ Episcopal Church in Middlesex County is building an 
large addition onto its parish house.

Westland Building
Upon completion, the 14,000-square-foot West land Building 
at Windmill Point Resort will fea ture the 100-seat Aqua Res-
taurant, resort offi ces, and a conference center for groups up 
to 150. The building was designed by Irvington archi tect Ran-
dall Kipp and built by the Connemara Corp. of White Stone.
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Ross’s Rings and Things is nearly doubling the size of its building on Irv ington Road in Kilmar-
nock. The jewelry and gift store is adding on 1,900 square feet of space for offi ces, store rooms 
and workshops. Constructed by Hoffman Quality Construction, the addition was designed by 
Jennifer Mc Cann of Tranquil Waters Design. 

Ross’s Rings and Things

Sandy Bottom Market
Sandy Bottom Market on Route 33 at Amburg in Middlesex County is expanding its facilities 
to include a deli that will feature hot sandwiches, soups, fried chicken, submarines and custom 
cooking of meats. The addition is expected to open in May.

Windmill Point Resort Inn
The Windmill Point Resort Inn buildings were renovated in 
2004 by Connemara Corp. of White Stone. The 52-room inn has 
28 rooms with bay side views and 12 deluxe rooms within steps 
of the Rappahannock River.

Urbanna Visitor’s Center
The James Mills Factor Store, commonly known as the Old 
Tobacco Warehouse, will open as the Urbanna Visitors Center 
on May 1. The eight-year restoration of the 250-year-old build-
ing was completed last fall.

Lebanon Worship Center
Lebanon Worship Center on Route 17 just north of Saluda was completed in the summer of 
2004.

Extreme Sports
Extreme Sports is building a new facility on north Main Street 
in Kilmarnock. The 6,000-square-foot building will include a 
3,000-square-foot showroom, offi ces and storage areas. The 
building, which should be complete by May, is being built by 
The Allen Group. 

Regent Point
Regent Point Marina at Topping recently erected an 85 by 42 
foot sailboat repair and maintenance shop. The shop is avail-
able to the public.
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Town parking lot

The Town of Kilmarnock has completed a new parking lot with 
lighting fi xtures like those being used in the town’s Main Street 
improvement project. The lot includes 30 park ing places at the 
corner of Augusta and School streets. It was designed by engi-
neer Cundiff Simmons and built by Hayden Construction Inc. 
of Lancaster.

Dozier’s Regatta Point
Dozier’s Regatta Point on Broad Creek in Deltaville is currently undergoing a major expansion 
including the building of several new boat slips.

White Stone Church of the Nazarene

Select Properties has expanded, adding on a 2,500-square-foot 
addition to its offi ce on Route 200 in Irvington. Connemara 
Construction is building the addition, which was designed by 
architect Bill Prillaman. 

Select Properties

The White Stone Church of the Nazarene continues construction on a 21,400-square-foot wor-
ship center off Route 3 between White Stone and Kilmarnock. In addition to a 6,000-square-foot 
meeting area, the fi nished building will have a cafe, indoor playground, nursery, preschool and 
youth outreach ministry.

Town & Country Market
Town & Country Market in Deltaville is being rebuilt after being destroyed by fi re in the spring 
of 2004.

Central Middlesex Volunteer Rescue Squad
The former H&H Distributing building on Grace Street in Urbanna is the future home of the 
Central Middlesex Volunteer Rescue Squad. Interior construction will begin soon. 

Immanuel Baptist Church
Immanuel Baptist Church near Saluda is adding a large fellow-
ship hall.
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Upton’s Point Marina

GeoProducts

The 13,000-square-foot Earth Store/GeoProducts building in the Kilmarnock Technology Park off Harris Road was built by Associ-
ated System In corporated of Fredericksburg and Connemara Corp of White Stone. The building was designed by company owners 
Jackie and Robin Barrack.

Earth Store

Earth Store/GeoProducts

When compete, the Town of Urbanna’s marina at Upton’s Point on Urbanna 
Creek will have 34 slips, a bathhouse (above), laundry facilities for boaters, a 

dinghy dock and much more. About half the slips will be for transient boaters. A 
long dock will accommodate larger boats, such as the “Miss Ann” of Tides Inn.

The 6,500-square-foot GeoProducts facility in the Kilmarnock Technology Park 
fabricates silt fencing and custom-sized fi lter cloth. The facil ity was designed 
by company owners Jackie and Robin Barrack. The building was built by Asso-
ciated System Incorporated of Fredericksburg.

The Earth Store in the Kilmarnock Technology Park provides 6,500 square feet 
of fl oor space for sales of lawn care products and erosion control materials. 
The building was designed by com pany owners Jackie and Robin Barrack. The 
structure was erected by Associated System In corporated of Fredericksburg. 
Interior con struction was completed by Connemara Corp of White Stone.
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J&W Seafood

Merryvale Produce recently erected a new 50 by 100 foot packing house off Route 33 on the 
eastern side of Deltaville. It replaces the fi rm’s former packing house that was located behind 
Sandy Bottom Market. The new building will open this spring and be used to pack tomatoes, 
cantaloupes, sweet corn, watermelons and sweet potatoes.

Merryvale Produce

J&W Seafood in Deltaville is building a cold and dry storage building for seafood and related 
products. The 6,000-square-foot building is expected to be completed this summer.

Rotobrush got this
mess out of my air ducts?

Do you wonder what is in yours?

Satisfaction Guaranteed • Reasonable Rates

Bay Restoration
& Air Duct Services

Specializing in Quality
Rotobrush™ Air Duct Cleaning

Serving the Northern Neck & Middle Peninsula

$50 OFF
Expires April 30, 2005

APRIL AIR DUCT CLEANING SPECIAL

(804) 462-7700  •  (800) 438-2436
e-mail: chemdry@rivnet.net

“The Keep”
ON THE RAPPAHANNOCK

Crab Point Road
White Stone, Virginia

Classic, Dramatic, Gracious. This open
floor plan home is graced with col-
umned entrance surrounded by a

Palladian Window providing a hint of
the inventive design features within.
Whether enjoying a quiet retreat with
magnificent sunsets or entertaining,
this delightful home with excellent
traffic flow adapts to any lifestyle.

Minutes from the Bay, Carter’s Creek,
Irvington and the Tides Inn.

$997,500

831 Rappahannock Drive
P.O. Box 1010

White Stone, Va. 22578
www.baymeadowsrealestate.com
e-mail: meadows@crosslink.net

(800) 542-3543 Day/Night

Jane Ludwig 1-800-542-3543

As the old adage goes, “You 
never get a second chance to 
make a fi rst impression.” 

Putting your best foot forward 
can make all the difference in 
many situations, particularly in 
the real estate sales process. When 
a potential buyer walks through a 
home for the fi rst time, a clean, 
open and comfortable environ-
ment invokes positive feelings, 
which can ultimately translate 
into an offer. 

By staging the home, which 
is when the seller works with a 
Realtor to prepare the home to be 
on the market, sellers can ensure 
it gives a great fi rst impression. 
Staging a home can run the gamut 

Haynes Outdoors, a dealer for several brands of boats, will 
open soon on Route 33 in Hartfi eld.

Haynes Outdoors

Staging a home to sell
from a hearty spring cleaning to 
remodeling a room, and sellers 
can spend anywhere from $100 
to several thousand dollars. 

When a home is put on the 
market, it becomes a product—
one with stiff competition. Much 
like the marketing team of a new 
product on grocery store shelves, 
sellers want their home to rise 
above the rest and capture the 
attention of potential buyers. 

An attractive property allows 
potential buyers to mentally move 
into the home and visualize them-
selves living there. 

Potential buyers notice when a 
home is dirty and cluttered, even 

(continued on next page)

The Rivah 
Visitor’s Guide 

will be here soon! 
Call 435-1701 or 

758-2328 to place 
your ad.
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BUILDING MATERIALS, INC.
(804) 435-1695                             White Stone, Va.

1-800-883-7599
www.lamberthbldg.com

LAMBERTH

VISA

MasterCard

New Andersen® custom arch windows can fulfill
your exacting design requirements . . . beautifully.
•Available in 6 different radius measurements.
•Sizes to fit over all Andersen windows and patio

doors.
•Renaissance, Colonial or custom interior grilles.

Call or visit now. We’ll help you get started.

This 2,200 square-foot Cape Cod was built by Mod-u-kraf of Rocky Mount, complete with fi n-
ished interior, and delivered in three sections to Cedar Pointe near Urbanna. Above, Metropoli-
tan Mechanical of Richmond set the second section in place. The home is owned by a Blacksburg 
couple.

One section at a time

(from previous page)Staging a home to sell can reap benefi ts in the end . . .
though the sellers might not be 
able to see it themselves, and 
it can detract from the showing. 
Whether it’s true or not, it may 
also signify to potential buyers 
that the owner hasn’t kept up with 
other demands of a home, such 
as a routine furnace cleaning or 

replacing windows. 
On the other hand, a staged 

home gives a “no hassle” impres-
sion. Even if the home is dated, 
the pride of ownership will come 
through.
Tips for sellers

Here are a few easy-to-imple-

ment tips to consider before sell-
ing your home. To begin, walk 
through each room with a keen 
eye. Pretend to be a potential 
buyer and look for anything that 
detracts from the attributes of the 
property.

Create inviting living spaces. 

A simple rearrangement of art-
work and furniture can do won-
ders. For example, removing the 
leaf from the dining room table 
is an easy way to make the room 
look larger. You might even put 
some of your furniture in storage 
to “open up” your living space 
and make it appear larger.

Compare your house to a model 
home. Buyers are attracted to 
a clutter-free, pristine environ-
ment; less is more. Make sure all 
paperwork and toys are stored 
away. Pack up the family photos 
and repair any nail holes in the 
walls.

Compare the rooms of your 
home. A newly remodeled 
kitchen more than offsets a bed-
room with green shag carpeting. 

That’s an isolated problem, and 
one that’s easier to fi x.

Make your house as clean as 
possible. Steam clean carpeting, 
especially if you have pets, and 
make sure there is no pet odor in 
the house.

Clean the bathrooms and get 
any clutter off the countertops.

Bring in plants and fl owers.
Place dryer sheets under room 

vents so that when the furnace 
comes on, the air blows through 
the dryer sheet, creating a fresh, 
clean scent.

Especially in vacant homes, 
which are traditionally more 
challenging to sell, added 
touches like towels in the bath-
room and fresh fl owers make the 
house feel like a home.
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with an expanded
sevice

to include the counties
of

Gloucester,
Middlesex, Mathews,

King and Queen
and

King William
in addition to

Lancaster,
Northumberland,

Richmond, Essex and
Lower Westmoreland

ChemDry has just taken deliv-
ery of the “latest and greatest”
technology in carpet and
upholstery cleaning equipment
in the industry. Our powerful
new truck mounted carbon-
ated cleaning systems will
leave you in awe of just how

(804) 462-7700 • 1-800-438-2436  • Free Estimates

MasterCard

VISA

INSTITUTE

of
INSPECTION
CLEANING

and
RESTORATION

CERTIFICATION

of the Northern Neck

ChemDry
of the Northern Neck

New Operations
Facility

805 Kamps Mill Road
1 mile north of Kilmarnock

between Bay Auto &
the Noblett oil tanks

Announcing

      advanced ChemDry’s  cleaning is. We hope that you will be among the
first to experience the ultimate in truck mounted cleaning.

Stones and rocks can be used 
in almost any way to add beauty 
and interest in any yard. What 
could be prettier than a rose bush 
cascading over a stone wall? Or 
viewing the serenity of a Japa-
nese garden with its careful use 
of rocks? Or watching water rush 
over rocks in a fountain or pond?

Not many business cards read 
“Rock Broker,” but that describes 
Bill Winberg’s job. He buys rocks 
—millions of them—from sup-
pliers, then sells them to contrac-
tors or residential buyers.

Winberg co-owns Chapman 
Stone and Marble on Chatham 
Road in Springfi eld, Ill., with 
Greg Foster, who says there are 
roughly up to 10,000 tons of dif-
ferent rock in inventory. 

They’re purchased from whole-
salers all over the country and 
represent stone from around the 
world; none is quarried on site. 
Granite for countertops is also 
available, as well as marble for 
bathrooms or fi replaces.

A do-it-yourselfer might pur-
chase rocks to build a wall, foun-
dation for a statue, lamp post, 
fountain or pathway. There are 
many choices to make before pro-
ceeding.

You should fi rst have some 
idea about the type of project you 
want to undertake and then con-
sider the size of the area, as well 
as height and desired material. 
You will also need to consider 
such things as sloping and drain-
age when a wall is being built. 
Then, a rock dealer or landscape 
designer can tell you what kind 
of material would work and how 
much you will need. 

“There’s more math involved 
in this than people realize,” said 
Winberg. He said if you know the 
dimensions and measurements, 
you can avoid either having too 
much or too little rock.
 Questions for landscapers

1. How much do I need? This 
varies by the type of rock and 
square footage you want to cover. 
Generally, small rock will require 
one ton per 100 square feet; 
larger rock requires one ton per 
70 square feet.

2. What do I use for a retain-
ing wall? This varies by height 
of the wall. If you want to go up 
to three feet, you can use natural 
dry stack. (You can go higher if 
you use mortar). If you need to 
hold back dirt, use a larger retain-
ing block such as Keystone or 
Allan Block, which have man-
made locking systems.

3. How do I describe what kind 
of wall or pathway I want? Get 
it down on paper. It doesn’t have 
to be blueprint-worthy, but a gen-
eral idea of what you are after 
will help determine what mate-
rial is best and in what amounts.

When planning landscape, 
leave no stone unturned

How to use stone
According to Foster, people 

look for rocks for many creative 
and practical reasons:

• Flat rocks can be organized 
and stacked to build low walls.

• Cobbles are used many times 
for border edging.

• Large stones provide screen-
ing and drama, all by themselves. 
Boulders, for example, can be 
set about in a yard and admired 
just for their forms. Some people 
have their names or addresses 
engraved on them, or have a pet’s 
name memorialized on them.

• Flagstones are used for walk-
ways, patios, ponds and borders. 
Sometimes, they are used to cover 
the front of a mound or berm.

• Rocks can be arranged in a 
dry bed to help drainage.

• Pebble gardens simply use 
different colored small stones. 
Pea sizes or river rocks can be 
used for an interesting look. 

• Various rocks and stones are 
used in Japanese gardens, which 
are admired for their tranquility. 
Japanese gardens reproduce nat-
ural scenic beauty in an intense 
way, using various rock patterns, 
colors and textures. 

• If you’re tired of your con-
crete driveway, overlay it with 
stone.

• Wall stones are used for bor-
ders, walls and edging areas.

• Aggregates (gravel) are used 
as ground cover, for weed pre-
vention and as decoration.

• Granite cobblestones are used 
as borders and ground covers.

Some people are so fond of 
rocks that they build rock gar-
dens with rocks they have col-
lected or purchased. Some plants 
actually prefer rocky conditions. 
Ask at your local nursery which 
would work.
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by Robb Hoff
Sometimes the love of the out-

doors and wildlife is greater than 
the love of money. When that’s the 
case, a conservation easement can 
preserve a property teeming with 
nature from the sprawl of develop-
ment.

In northern Lancaster County, 
a conservation easement for 305 
acres of property was recorded 
last year that will perpetually 
preserve the property from the 
scope of future commercial and 
residential development otherwise 
achievable through county zoning 
ordinances.

Property owner Brian Dillistin 
wants the wildlife and woods on his 
acreage to fl ourish both while he 
owns the property and beyond his 
ownership of it, “just to maintain 
the beauty of it and the landscape 
of it without having a developer 
come in and make it look like Rich-
mond.”

Dillistin worked with the Vir-
ginia Outdoors Foundation (VOF) 
to record the easement. The VOF is 
a state governmental entity that pro-
tects the conservation purposes of 
the easement and enforces restric-
tions placed on the property. The 
VOF was created by the General 
Assembly and is governed by a 
board of trustees appointed by the 
governor.

“I found it very easy to deal with 
them and I found the restrictions 
very reasonable myself,” said Dil-
listin.

The conditions of the easement 
allow three home sites to be 
placed within the property with 
the remainder otherwise perpetu-
ally preserved from all develop-
ment.

There can be substantial tax 
advantages for placing property in 
a conservation easement through 
the VOF, but Dillistin said his goal 
for the property was conservation-
ist oriented in a time of develop-
ment pressure.

“If we don’t do something, our 
kids and grandkids aren’t going to 
know what we know,” said Dillis-
tin.

Nevertheless, the tax advantages 
for a conservation easement can be 
considerable. Virginia law provides 
for a land preservation tax credit 
of 50 percent of the property’s 
value. The maximum tax credit 
allowable for an individual tax-
payer is $600,000 over six years 
with a maximum annual credit of 
$100,00. The tax credits can also 
be sold or given to other individu-
als or taxpaying entities.

Conservation easement protects
305-acre parcel from development

In addition to the state tax credit, 
there is a federal deduction allow-
able for land preservation ease-
ments. If an easement is donated to 
a qualifi ed organization, landown-
ers can deduct the value of the ease-
ment up to 30 percent of adjusted 
gross income over six years.

Dillistin said he considered the 
easement for four or fi ve years 
before opting to do it. He had 
bought 205 acres of the property 
in 1986 and obtained the remain-
ing 100 acres in an exchange with 
Chesapeake Corporation for other 
property he owned in Lancaster 
County.

Dillistin manages the 305 acres 
for wildlife habitat, including 
birds.

“I’ve got a ton of a variety 
of birds in here,” said Dillistin. 
“The majority of what I plant in 
here is benefi cial for birds when 
it seeds out. There’s a lot going 
on with the wildlife and the birds 
in here.”

Dillistin credits Henry Bashore 
of Kilmarnock with his involve-
ment in the easement process. 

“Henry Bashore was instrumen-
tal in helping me,” said Dillistin. 
“I actually purchased the property 
from Henry when he was a real-
tor.”

Prior to working as a real estate 
agent, Bashore was a state forester 
in Virginia from 1946 through 
1984, including forester for the 
Northern Neck from 1960 through 
1984.

Bashore was also involved in the 
process that led to the donation 
by William R. and Catherine B. 
Chilton of 400 acres to the Vir-
ginia Department of Forestry to 
form Chilton Woods State Forest 
in 2000. Chilton Woods borders 
the Dillistin property.

“It’s a valuable resource and we 
just can’t afford to lose it,” Bashore 
said of the county’s forest land.

State forester Rich Steensma of 
the Kilmarnock forestry offi ce said 
landowners are critical in the pro-
cess for a fl ourishing natural envi-
ronment.

“In Lancaster and Northumber-
land counties, we have 120,000 
acres of private forest land,” said 
Steensma. “This (Chilton Woods) 
is just 400 acres of that, so we 
depend on private landowners like 
Brian to sustainably manage their 
resource to maintain a working 
forest landscape.”

Between the Dillistin property 
and Chilton Woods, 700 contigu-
ous acres are protected from devel-
opment.

A freshwater oasis of wildlife unfolds amidst 305 acres of forest protected from development 
by a conservation easement through the Virginia Outdoors Foundation. A seven-acre pond is 
included in the easment.

From left, property owner Brian Dillistin, Henry Bashore and forester Rich Steensma discuss 
aspects of forestry management on Dillistin’s land.
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In October of 1969, William 
R. “Ran” Chilton stood beside 
a four-year-old loblolly pine 
planted on the property that is 
now Chilton Woods State For-
est. (Photo by Henry Bashore)

In August of 1980, Catherine 
B. “Treenie” Chilton stood 
beside the same loblolly pine 
her husband Ran had stood 
beside. (Photo by Henry 
Bashore)

Forester Rich Steensma (left) of the Virginia De partment of For-
estry and retired state forester Henry Bashore stand beside the 
sign that marks Chilton Woods State Forest—a 400-acre prop-
erty donated to the state forestry department by Catherine B. 
Chilton in 2000.

by Robb Hoff
Dedicated on October 19, 2000, 

Chilton Woods State Forest north 
of Lively off Field Trial Road 
is a 400-acre tract of forest land 
that was donated to the Virginia 

Donation of 400 acres 
establishes state forest

Department of Forestry by Cath-
erine B. “Treenie” Chilton and 
her husband, the late William R. 
“Ran” Chilton.

Mrs. Chilton conveyed the 

By Larry S. Chowning
As a legacy for future gen-

erations, husband and wife Jim 
Robinson and Margaret Roller 
recently placed their home and 
40 acres on the East River in 
Mathews County into a “conser-
vation easement.”

To reach “Sunrise Farm” near 
Mobjack, a long dirt and gravel 
lane winds toward the couple’s 
home and land and, at the end 
of the tree-lined driveway, it 
opens into a pastoral landscape 
with trees, marshland, a well-
kept home and outbuildings, and 
3,000-feet of prime waterfront 
property.

It’s a developer’s dream, but 
developers, real estate agents, 
contractors, lawyers, engineers 
and others reaping the benefi ts 
of pushing an urban and sub-
urban lifestyle on rural commu-
nities can put their calculators 
away, because this land can never 
be developed as long as the Com-
monwealth of Virginia remains 
intact.

The Virginia State Legislature 
passed a law in 1999 that allowed 
landowners to place their prop-
erty into a conservation ease-
ment. This designation means 
the owners give up development 
rights and the easement remains 
part of the deed if the property is 
sold.

As an incentive to encourage 
landowners to participate in this 
program, the law allows a tax 
credit equal to 50 percent of the 
value of the gift, which is con-
sidered the development rights. 
In other words, if the value of 
the development rights on the 
property are $100,000, the owner 
will then receive a tax credit for 
$50,000.

The landowner is required to 
get two appraisals; one for what 
the land is valued at in its pres-
ent state, and a second for what 
the land is worth without devel-
opment rights.

The easement is granted to a 
group that maintains and protects 
the easement at all times. Jim and 
Margaret’s easement is protected 
and held by the Virginia Outdoor 
Foundation.

Jim was at a Rotary Club meet-
ing last summer and heard a talk 
about conservation easements. “It 
seemed a really a great way to 
preserve the land,” he said. “With 
the bay being under so much 
stress and pressure, and a big 
part of the reason is develop-
ment, I thought we ought to con-
sider doing it (easement) with our 
property. We talked about it and 
decided it was a good thing and it 
might give other people the idea 
to do it too.” 

Margaret added, “Also, we 
don’t have any kids so we looked 
at it as a legacy that we felt was 

As part of their legacy, Jim Robinson and Margaret Roller have 
placed 40 acres and 3,000 feet of waterfront property on the 
East River in Mathews County in a conservation easement. 
Above, the couple takes a break in their front yard with their 
dog “Truffl e.”

‘Leaving behind something positive’

something very positive to leave 
behind.”
Process

“The process takes time and 
money,” said Jim. “We had to 
have two appraisals and you 
really need legal assistance to get 
the right preparation of the ease-
ment documents. 

“You can retain some rights. 
For instance, we kept the right 
to modify our house and main-
tain our outbuildings,” he said. 
“That’s a nice thing about it. You 
can tailor the easement to the 
needs of the owners.”

Jim said the easement “is for-
ever” and the only power that 
can overcome it is the power of 
eminent domain. “If the govern-
ment came in and they needed 
the property for a bridge or some-
thing like that, they could take it, 
but the easement goes with the 
deed for everyone else,” he said.

Margaret said the easement 
lowered their real estate taxes and 
the county, by law, must accept 
the lower appraisal that excludes 
development rights. 

There is no land use taxation 
in Mathews County as there is 
in Middlesex County. In essence, 
land use taxation lowers the 
amount of tax paid on large tracts 

of land used for agriculture and 
timber. It is a local option that 
is intended to keep land in rural 
uses. 

For those counties without land 
use taxation, “The conservation 
easement is one way a person can 
lower his taxes,” said Margaret.

“When we did this we got a 
sizable federal tax deduction and 
also received state tax credits,” 
said Jim. “We sold part of the 
state tax credits, so we realized 
cash from that. There are many 
people out there who want to buy 
these tax credits and brokers can 
be hired, but I sold my own.

“There’s enough demand that 
you can sell the credits your-
self,” he said. “I went after char-
itable organizations and found 
board members who might need 
tax credits. I wrote letters that if 
any board members are willing 
to buy them, we would be willing 
to make a donation to the organi-
zation.”

Margaret said, “Jim talked to 
a broker or two and they wanted 
a 10 percent commission, so we 
just cut them out of it and decided 
to give what we saved to charity 
to keep it in the community.”

The couple gave money to the 
Coan Baptist Church Scholar-

(more on the next page)

(more on the next page)
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property to the state in July of 
2000 in accordance with her hus-
band’s wishes.

“It’s exactly what I know he 
wanted done,” said Mrs. Chilton. 
“Somebody asked me why I gave 
it to the state and I would say 
because he (Mr. Chilton) could 
see way in advance this infl ux 
of people coming into the county 
and he wanted this one spot in the 
county that they can’t develop.

“It makes me feel really great. 
That’s what Ran would also say, 
‘One place, by jinks, that they 
can’t develop’.”

The Chiltons fi rst owned the 
property in 1954. By 1960, the 
state forester at the time, Henry 
Bashore, had started to work with 
the them to manage the forested 
property. 

Bashore recalled “Ran” Chil-
ton, who was a Bank of Lancaster 
president.

“He had the kind of vision other 
people don’t have,” said Bashore. 
“And he wanted to make sure that 
property would never be devel-
oped for commercial or residen-
tial. He wanted to keep it for forest 
and wildlife.”

The donation by the Chiltons 
made Chilton Woods the fi rst state 
forest in the Northern Neck. At 
the time of its dedication, Chilton 
Woods was the 15th state forest 
under the stewardship of the Vir-
ginia Department of Forestry. The 
program for the ceremony stated:

“The Chilton family had the 
foresight to consistently manage 
Chilton Woods under the guidance 
of professional foresters, involving 
both the Department of Forestry 
and private consultants. Because 
of their commitment, we stand 
today confi dent with the knowl-
edge that at least this portion of the 
Commonwealth’s forest resources 
will be in good hands for many 
years to come.”

Today, Chilton Woods is a 
model for other opportunities to 
preserve forest land.

“It’s intended to be a demonstra-
tion forest to show unique manage-
ment opportunities, to study and 
sustainably harvest timber,” said 
state forester Rich Steensma of 
the forestry department’s Kilmar-
nock offi ce.

Hunting is prohibited at Chil-
ton Woods. However, the woods 
have a public recreational pur-
pose that includes birdwatching. 
Steensma said walking trails are 
being planned in the woods and 
should be open within a few 
years.

The conservation gift of Chilton 
Woods is even more valuable as 
a sanctuary for wildlife with the 
recent conservation easement made 
by property owner Brian Dillistin 
for 305 acres that border Chilton 
Woods (see related article).

ship Fund in Heathsville, Middle 
Peninsula Land Trust, Bridges to 
Prosperity in Gloucester, Hands 
Across Mathews, and the Bay 
School Cultural Arts Center.

Jim and Margaret did fi nd a 
downside to the program. Their 
mortgage fi rm was Wells Fargo 
and the fi rm would not accept the 
verbiage needed by the IRS for 
a tax credit, so the couple is in 
the process of refi nancing their 
home. 

“We went to Southside Bank 
and they have been extremely 
helpful with the problem,” said 
Jim.

Interestingly, the property is in 
two easements. Thirty-some acres 
and the house are in one ease-
ment, and 5.5 acres not attached 
to the main body of land are in 
another easement.

by Larry S. Chowning
Realizing that growth could 

change the landscape of the 
Middle Peninsula forever, a small 
group of people in 1997 estab-
lished Middle Peninsula Land 
Trust (MPLT) in an attempt to 
preserve the area’s natural char-
acter.

Mary Helen Morgan, president 
of MPLT and the wife of State 
Delegate Harvey Morgan, said 
the Middle Peninsula is a special 
place in many ways. Bordered 
by the Rappahannock River on 
the north and York River on the 
south, the Middle Peninsula con-
tains signifi cant natural, cultural 
and historic features.
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AREA REAL ESTATE ASSOCIATES
Rt. 3, Box 721

Kilmarnock, VA 22482
(804) 435-6694 or 1-804-435-0912

email: dragonfly@rivnet.net

Just off Corrotoman River on
John’s Creek on 1.53 ac. lot
including your own creek bot-
tom rises a 1785 sq. ft. house
with 3 bedrooms, 2 baths,
fireplace, dock and 1700 sq.
ft. basement to be completed
allowing you to make it your
own !

$495,000.

WINDMILL POINT
15 ac. wooded $210,000
1000 ft. road frontage on Rt. 695
1000 ft. road frontage on Dragonfly Drive
1000 ft. road frontage on Little Oyster Lane
Your own Estate or Family Compound.

“They normally wouldn’t put 
an easement on fi ve or six acres 
but they looked at the conser-
vation and historical signifi cance 
of the property,” said Jim. “They 
accepted the smaller tract because 
there is a historic road that was 
used by British General Corn-
wallis’ troops during the Revo-
lutionary War that touches the 
property.”

Jim and Margaret feel they 
have made a positive contribution 
to the future of the bay region. 
“We would be more than glad 
to talk to people about the con-
servation easement program any 
time,” said Jim. “We feel it is a 
wonderful program.”

The Middle Peninsula Land 
Trust provided information and 
helped guide the couple through 
the process.

Working to preserve the  area’s natural character
“This beautiful landscape, how-

ever, faces increasing demands 
from growth and development 
and, because of these trends, the 
Middle Peninsula Land Trust was 
formed,” said Morgan.

The mission of the group is to 
protect and preserve for the pub-
lic’s benefi t the natural, scenic 
and historic resources of Glouces-
ter, Mathews, Middlesex, Essex, 
King and Queen and King Wil-
liam counties.

The group’s goals are to con-
serve signifi cant natural, scenic 
and historic sites and areas; to 
develop greenway and blueway 
systems to link resources of ben-
efi t to the community and pro-

vide recreational opportunities; 
to encourage awareness of and 
involvement in land conserva-
tion issues; to advocate sound 
land use planning policies; and 
to promote long-term natural 
sustainability in the region.

MPLT is in partnership with 
the Chesapeake Bay Founda-
tion, The Nature Conservancy, 
Virginia Outdoors Foundation, 
Friends of the Dragon Run, Mat-
taponi and Pumunkey Rivers 
Association, The Trust for Public 
Lands, Association of the Pres-
ervation of Virginia Antiquities, 
and the governments of the 
Middle Peninsula.

Morgan said that since 1997 
more than 900 acres on the 
Middle Peninsula have been 
protected through conservation 
easements and other means.

Also, Morgan said MPLT has 
sponsored conservation ease-
ment training sessions for 
attorneys and certifi ed public 
accountants; fostered develop-
ment of land trust organizations 
for Hampton/Newport News, 
Northern Neck and Eastern 

Shore; and developed a six-county 
data base for prioritizing sites of 
100 acres or more with vital con-
servation needs and exposure to 
developmental pressures.

Morgan said her group has 
established a fi ve-year plan that 
includes: establishing a coastal 
conservation land management 
process on the Middle Peninsula; 
establishing a training and 
landowner assistance program; 
establishing a conservation acqui-
sition fund; developing a marsh 
protection/water quality educa-
tional curriculum; enhancing its 
name recognition so that one out 
of 100 residents know of the 
MPLT; developing a quality con-
servation property management 
system; establishing a wetlands 
mitigation site easements program; 
and establishing a training and cer-
tifi cation process for conservation 
land appraisers.

For more information, contact 
the Middle Peninsula Land Trust 
at (804) 758-2264. Available is a 
packet that outlines the process 
and tax consequences of easement 
donations.

420 Main Street • Kilmarnock,VA • 804.435.1122

Purveyors of quality home decor & friendly service since 1921

ilmarnock
Planing Mill

WALLPAPER • CARPET • VINYL • FABRICS • BLINDS

WOOD FLOORING • HOME DECORATING

(from the previous page)

(from the previous page)

Chilton Woods . . . .

Something positive. . . .
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A new collection of books 
about conservation, planning for 
future land use and ways to save 
the working family farm recently 
was acquired by the Lancaster 
Community Library in Kilmar-
nock.

The Northern Neck Land Con-
servancy (NNLC) received a 
grant from the Garden Club of 
the Northern Neck to purchase 
the books for local libraries. 

A team of volunteers from the 
NNLC has helped interface with 
the libraries. Dana Smith has 
been working with Lancaster’s 
chief librarian Susanna Collins.

Smith also arranged for a trav-
eling display. From the Kilmar-

nock location, the display will 
move to Rappahannock Commu-
nity College/Richmond County 
Library where it will remain until 
mid-May when it moves to the 
Westmoreland County Library, 
and then to Northumberland. 

NNLC members working on 
the project are Sally King of 
Richmond County, Barbara Davi-
son of Westmoreland County, 
Peggy Federhart of Northumber-
land County and Smith of Lan-
caster County. 

Other groups wishing to add 
books to the conservation collec-
tion at the Lancaster Community 
Library should call 435-1729 or 
visit www.nnconserve.org.

Book project adds to land use
and conservation collections

by Robb Hoff
The Northern Neck Land Con-

servancy marked its fi rst-year anni-
versary in March with the news that 
the group had received 38 inquiries 
from landowners seeking to restrict 
future development on their prop-
erties.

“We’ve been overwhelmed by 
the response we’ve had from people 
calling for land preservation agree-
ments,” said president Mary Louisa 
Pollard.

The organization is pursuing 18 
of the inquiries for possible land 
preservation agreements. While the 
NNLC does not yet qualify to part-
ner with landowners for agreements 
like conservation easements, it can 
assist landowners in the process 
through partnerships with ease-
ment-holding organizations such 
as the Virginia Outdoors Founda-

tion, Chesapeake Bay Foundation, 
Middle Peninsula Land Trust, The 
Nature Conservancy and the North-
ern Neck Audubon Society.

“By law, we have to be fi ve years 
old before we can hold a land pres-
ervation agreement,” said Pollard.

Qualifying agreements can 
enable landowners to receive a state 
tax credit for 50 percent of the prop-
erty value and a federal tax deduc-
tion up to 30 percent of adjusted 
gross income.

Meanwhile, the NNLC is in the 
beginning stages of strategic plan-
ning to use computer models gener-
ated for a resource lands assessment 
survey created by John Wolf of the 
Chesapeake Bay Program.

Pollard said the survey will be 
used to identify the hubs and cor-
ridors instrumental in the pres-
ervation of the Chesapeake Bay, 

including streams most threatened 
by stormwater runoff and areas 
threatened by growth through devel-
opment.

The NNLC also plans events and 
educational sessions. 

On May 4, the group has planned 
a kayak and canoe trip on Cat Point 
Creek for members. 

On May 16 at the Glenns campus 
of Rappahnnock Community Col-
lege and May 18 at the Warsaw 
campus, land preservation agree-
ment seminars will be conducted 
by accountant Rebecca McCoy and 
attorney Catherine Scott. For $25, 
landowners can attend as well as 
attorneys and accountants who wish 
to earn continuing education cred-
its, said Pollard.

The NNLC maintains a website 
at www.nnconserve.org and can be 
reached at 435-2814. 

Where can I find equipment that
works hard but isn’t

hard on me?

Who has Performance-
Matched implements?

Which dealer can I rely on
for knowledge and service?

Who has the right equipment
for the job?

EVERYTHING YOU VALUE IS

RIGHT HERE

Kubota tractors/mowers/excavators

THE ANSWER IS
KUBOTA

Clegg's Diesel & Marine
5366 Jessie Dupont Memorial Hwy. Wicomico Church, VA 22579

(804) 580-7107

Land Conservancy looks to future

Gayle Mandell (left) and Dana Smith arrange a display at the 
Lancaster Commuity Library. 
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Lazy Days

Pools & Spas

2005
SPRING FLING

April 14-23
20% off all chemicals

Pool School 101
Friday-April 22  •  6 pm

Luke Stautzenbach
Baquacil Sales Representative

(804) 435-2136 • Route 200 N • Kilmarnock

Now
Accepting 2005
Opening/Closing

and
Service Contracts

Hours:
Tues.-Fri. 9-2

Sat. 9-1
Starting April 5th

Tues.-Fri. 9-5 - Sat. 9-1
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Ann Meekins (left) and Ann Carpenter relax in Meekins’s newly-decorated living room.

MORE THAN 150 NORTHERN NECK

HOMEOWNERS ARE PROUD TO SAY . . .

“IT’S A FRIDENSTINE HOME”

 CUSTOM HOMES • DESIGN SERVICES

HISTORIC & CONTEMPORARY RENOVATIONS

REFERENCES & HOMETOURS AVAILABLE

30 YEARS OF EXPERIENCE

NEAL D. FRIDENSTINE, INC.
51 N. MAIN STREET

P. O. BOX 677, KILMARNOCK, VA. 22482
email: ndfinc@rivnet.net

VOICE (804) 435-6680 • FAX (804) 435-2891

ReArrangements fi nds affordable makeovers
“What do you do when you want to update 

the look of your home without getting rid 
of everything?” wondered Ann Meekins, who 
owns a home on Cobbs Creek. “You know 
itís time to redecorate when your home is full 
of furniture, but it just doesnít look pulled 
together,” said the realtor with River Towne 
Properties.

She asked Ann Carpenter, owner of ReAr-
rangements, an Irvington based interior redec-
oration business, to assist with a makeover. 
Carpenterís ìuse what you ownî philosophy is 
based on her belief that most people already 
have lots of stuff—maybe even too much—and 
before making new purchases they should first 
make sure that what they have is being used 
correctly.

In Meekins’s case, Carpenter first regrouped 
the furniture in her living room. Using the fire-
place as a focal point, she placed the existing 
sofa in front of the fireplace and arranged two 
matching upholstered chairs on either side.

 “The most common decorating mistake 
is poor furniture placement,” Carpenter 
explained. “Often the furniture blocks traffic 
patterns, or it has the wall flower look; all of 
the furniture is placed around the outer edge 
of the room.”

Carpenter believes in pulling the sofas off 
the wall to eliminate shouting distance. “If 
you have to shout across the room to speak 
to a guest, then you donít have a conversation 
area,” said Carpenter.

She next paired the chairs with matching 
tables and lamps. 

“People often separate pairs,” Carpenter said. 
“But would you do that to a pair of shoes?”

Carpenter is a true believer of what she calls 
the “Imelda Marcos Rule,” you can never have 
too many pairs in a room.

“Creating a sense of balance and comfort in 
any room is easily achieved with this theory,” 
said Carpenter. “Test it out by looking at a 
room that feels wrong. It probably doesnít 
have any pairs.”

Next, Carpenter focused on the living 
room’s accessories. She grouped all of 
Meekinsís family photos together and sug-
gested that she frame the pictures in a similar 
gold-toned finish. Carpenter then moved the 
existing painting over the mantel to a back 
wall for a better fit and recommended a mirror 
over the mantel. With the addition of a pair of 
large candle sticks at either end of the mantel, 
the redo was complete.

Thrilled with her newly redecorated room, 
Meekins said, “All these things seem so 
simple, but if Ann had not pointed them out, I 
would have never known. I canít believe what 
a huge difference a few easy changes made. 
My living room now looks like it belongs on 
the pages of a decorating magazine.”

Carpenter admits that the work is great fun 
for her and most of her clients seem to have an 
even better time.

“Every job I walk in to is different and every 
solution is individualized,” said Carpenter. “I 
spend time with my clients studying how they 
use the room or how they would like to use the 
room were it arranged properly.”

 Since she personally rearranges each room 
herself, Carpenter confesses, “The time I 
spend at the gym really pays off when itís time 
to move the furniture.”

With the room makeover finished in just a 
few hours, Carpenter said, “My clients seem 
to like the instant gratification. There is no 
ordering expensive stuff and waiting on it to 
arrive. And they get to use their own things 
that they love.”
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HOMEOWNERS
AND

REALTORS

Selling a home with mold problems
can be almost as risky as

living in a home with mold problems.

Do not do either.

Call King’s Cleaning Services
for guaranteed mold remediation.
(804) 529-7697  •  (800) 828-4398

JIM & PAT CARTER REAL ESTATE, INC.
Brokers for Unique Properties and Estates Since 1957

87 NORTH MAIN STREET, KILMARNOCK, VIRGINIA 22482
804-435-9888

Th e Kilmarnock Crew of
Jim & Pat Carter Real Estate, Inc.

Is ready, willing and able to help you 
with all your real estate needs.

Tony & Toni Graham-Bell, Pat Willett, Terri Riggs, Violet Whay,Tony & Toni Graham-Bell, Pat Willett, Terri Riggs, Violet Whay,
Pam Hodges, Fred & Maggie GilmanPam Hodges, Fred & Maggie Gilman

Marketing

Searching

Buying

OPEN THE DOOR
TO QUALITY

”A Reputation You Can Count On”

Residential
   Construction

Design Services

Decorating
   Coordination

Full Service

Experience

Quality

Affordability

Commitment

Innovation

Office Now Located
26 Office Park Drive

Kilmarnock
804-435-1010

New historical marker
State and local offi cials gathered in January in Urbanna to 
commemorate the installation of a state historical sign in front 
of the old Middlesex County Courthouse. The Woman’s Club 
building on Virginia Street in Urbanna was once the colonial 
courthouse of Middlesex County. It is one of only 11 colonial 
courthouses still standing in Virginia—more than any other 
state in the union. There are only about 30 colonial court-
houses still standing in the entire country, said Calder Loth of 
the Virginia Department of Historic Resources. “It is nearly an 
extinct species,” he said. Above, the sign is unveiled by, from 
left, Pat Perkinson, Middlesex County Woman’s Club member; 
Virginia Delegate Harvey Morgan; Loth; and Nancy Simon, 
president of Middlesex County Woman’s Club. (Photo by Larry 
Chowning)

W. E. Gano, Inc.
CUSTOM BUILDERS

EST. 1968

18935 NORTHUMBERLAND HWY.
REEDVILLE, VA  22539

PHONE:  (804) 453-3035
FAX:  (804) 453-9099

“A Beauty or a Beast” sympo-
sium on how to protect waterfront 
property while being a good citi-
zen with a beautiful yard will be 
presented by the Northern Neck 
Master Gardeners April 9. 

The program will be held from 
9 a.m. to 3 p.m. at Chesapeake 
Academy in Irvington.

Tickets are $20 in advance and 
$25 the day of the symposium. 
Lunch can be purchased for $10 
with advanced registration.

To register, call 580-5694. 

Symposium
to address
lawn care
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Celebrating
our 25th Anniversary

CONSTRUCTION, INC.

LD& Marine Contractors

435-1148
SALT TREATMENT SPECIALIST

“Worth the wait”

Dana thanks all who made it happen!

 

$998 

LIPSCOMBE  
F U R N I T U R E  &  A P P L I A N C E  

Warsaw, 4562 W. Richmond Rd.  333-5599 

Kilmarnock, 2 N. Main St. 435-1900 

Compare to the Tempur-Pedic® 

3” of Symbol-Pedic®  Visco-Memory Foam 

5” of a Premium Long Life Foam Core 

Terry Cloth Ticking 

Save Hundreds of Dollars...  
Tempur-Pedic® 

Queen Size Mattress Costs Over $1600  
Save Over $600 

Unparalleled Comfort and Support 
Molds to your body leaving no area 

unsupported.  
Great for back, hip and joint pain!! 

Introductory  Price  
Queen Size 

Premium Visco-Memory Foam Mattress 

Tempur-Pedic® is a registered trademark of  Tempur-Pedic® , Inc 

Lipscombe 
is Your Home Furnishings Headquarters!! 

Brand Names at Guaranteed Low Prices!! 

Never Needs Turning 

Visit Lipscombe’s Nauti-Nook...  
Nautical Gifts and Accents 

Unique Nautical Gifts and Accents 

Tervis Tumblers, Model Skipjacks, Lamps,  
Table Accessories, Nautical Signs 

Limited Time Save 10% On All Nauti-Nook Items 

11 High Cost Home Inspection Traps You Should Know
About Weeks Before Listing Your Home For Sale

According to industry experts there are over 33
physical problems that will come under scrutiny during a
home inspection when your is for sale. A new report has
been prepared which identifies the eleven most common
of these problems, and what you should know about them
before you list your home for sale.

Whether you own an old home or a brand new
one, there are a number of things that fall short of re-
quirements during a home inspection. If not identified and
dealt with, any of these 11 items could cost you dearly in
terms of repair. That’s why it’s critical that you read this
report before you list your home. If you wait until the build-
ing inspector flags these issues for you, you will almost
certainly experience costly delays in the dose of your
home sale, or worse, turn prospective buyers away alto-
gether. In most cases, you can make a reasonable pre-
inspection yourself if you know what you’re looking for.
And knowing what you’re looking for can help you pre-
vent little problems growing into costly and unmanage-
able ones.

To help homesellers deal with this issue before
their home is listed, a free report entitled 11 Things You
Need to Know to Pass Your Home Inspection” has been
compiled which explains the issues involved.

To hear a brief recorded message on how to
order your FREE copy of this report, call 1-888-304-
7227 and enter ID#107. Call anytime -24 hours a day,
7 days a week.

If you have an older house, then you 
know your home probably has a lot 
of character often missing in newer 
homes. Unfortunately, you might not 
know that, overall, housing units built 
before 1920 are valued at a little more 
than half the amount of those homes 
built since 1990, according to a report 
by the U.S. Census Bureau.

Why are they worth less? The study, 
“These Old Houses,” showed that many 

older homes don’t have the amenities 
of newer homes and maintenance costs 
for a character-laden older house are 
often greater.

Older homes often have a lower price 
tag but, for example, fewer than three 
in 10 old houses had two or more full 
bathrooms, while there were a mini-
mum of two complete bathrooms in 
nearly nine out of 10 new units.

Only two in 10 older homes have 

central air conditioning, while eight in 
10 of all new homes came with central 
air or had it installed after the structure 
was built.

And then there’s maintenance, some-
thing the owner of a home—new or old 
—learns about the hard way. In older 
units, homeowners spend an average of 
$509 per year on upkeep, while those 
in new homes spend $338 per annum.

This means that the median value of 

the 4.5 million detached, owner-occu-
pied housing units built before 1920 
is approximately $98,794, compared 
with the $183,502 for the 9.9 million 
units constructed since 1990.

Most older homes are found in the 
Northeast (about 30 percent), followed 
by the Midwest (a little more than 10 
percent), while the West and the South 
only have about 3 percent each. (CNS)

YOUR OLD HOUSE: What impacts its true value?
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... relaxing on your own backyard patio.

www.southsidebuilders.com

See for yourself how your favorite vacation
spot can be enjoyed even more with a
new patio, walkway or retaining wall.

20 Westover Hills Boulevard
Rt. 161 at Midlothian Turnpike
Richmond, Virginia

The perfect Northern Neck vacation spot...

(            )233-4351Virginia 804
Toll Free 866

©SBSC

Showroom by appointment
Artie

Ransone

804-462-7840 or Toll Free 866-462-7840

STANDARD FEATURES
• Double Lifetime Warranty
• All Welded Sash & Door
• 3/4 Insulated Glass
• Constant Force Balance
• Tilt-In-Sashes
• 1/2 Screen
• Dual Weather Stripping

OPTIONAL FEATURES
• Low-E Glass w/Argon Gas
• Colonial Grids
• Foam Insulation
• Wrap Window Facing
• Full Screens
• Casements & Sliders
• Bay & Bow

FALCON
D O O R  &  W I N D O W

PRE-HUNG ALUMINUM
STORM DOORS

HARDWARE & INSTALLATION

Any Size White Vinyl
DH Window Installed

Only $219
Removal of Metal

Windows Extra

PRICING INCLUDES

Julie
Ransone

LLC

High Performance Solid Vinyl
Replacement Windows and Doors

OF EASTERN VIRGINIA

5344 Mary Ball Road • Lively, VA.
Locally Owned & Operated

For the best in Architectural and Interior Designs
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Kreidler Design
Associates
Lively, Virginia

Washington, D.C.

(804) 462-6260
(703) 524-4566

For the best in Architectural and Interior Designs

OK, with the big kids off to 
college and out of the way, it’s 
time to pay some attention to 
the younger ones. And, what 
better way to give kids some 

Refurbishing the kids’ rooms gets personal 
attention than to refurbish their 
rooms?

Bedrooms are very impor-
tant in the psyche of kids and 
teenagers—in a survey con-

ducted by Rust-Oleum (the 
paint people), 36 percent of the 
boys questioned and 42 per-
cent of the girls said they con-
sider their bedrooms to be their 
“personal getaways.”

 Girls wanted a look that was 
bold and colorful (51 percent) 
or heavy on “flower power” (21 
percent). Boys wanted a sports 

theme (42 percent). And what 
did the parents in this survey 
want? Sixty-one percent said 
that having more money to buy 
high-quality materials was cru-
cial.

Rust-Oleum offers some tips 
on how to accomplish all these 
goals. For instance: In a girl’s 
room, an eclectic group of fur-

niture can look “charmingly 
color coordinated when painted 
the same shade ... Using one 
main color unifies styles of fur-
niture and accessories.”

In a boys’ room, paint a wall 
with chalkboard paint, turning 
the entire wall into a chalkboard. 
Add a child-size picnic table for 
a place to play games. (CNS)



48 •  Windows on the Bay  •  March 31, 2005

Caretaker Sally Harris does yard work, takes care of the pool, 
plants a garden, cares for the boats and cleans the house before 
the family comes into town.

Sally Harris takes care of three horses as part of her full-time job on an eight-acre estate on 
Dymer Creek.

by Reid Pierce-Armstrong
Sally Harris tosses a bucket 

full of meal into the horses’ 
stalls and they come running. 

She rubs each on the nose 
and then jumps into the cab of 
a pickup loaded with mulch. 

Clad in bluejeans and a wool 
sweater, her blond hair twisted 
into a clip, it’s a typical day at 
work for Harris. 

Her office is a sprawling 
seven-bedroom plan-
tation-style home situated on 
eight acres of a white-fenced 
horse farm along Dymer 
Creek. 

Harris manages this estate. 
It’s a full-time job, between 
the gardening, pruning, light 
cleaning and maintenance, 
boats, pool and horses; but it 
affords Harris flexibility to put 
her daughter on the school bus 
every day and pick her up in 
the afternoon.

Harris loves the outdoors and 
prefers working under the open 
sky than in a maze of cubicles 
and fluorescent lights. 

She grew up riding horses, 
and she and her daughter exer-
cise these animals almost every 
day. 

Harris landed the position 
after she got out of the military 
seven years ago. Her father 
built the house for a Richmond 
couple in 1999 and recom-
mended Harris to the owners 
as a caretaker. 

The family uses the property 
for vacations and weekends 
in the summer. It’s Harris’s 
job to be there seven days a 
week, keeping the property in 
order and the house running 
smoothly. 

She is among a growing 
number of local people making 
a living as professional house 
sitters and caretakers.

With a large population of 
weekenders and absentee hom-
eowners, the types of services 
that Harris provides are ever 
more in demand.

While Harris doesn’t live 
on the property she caretakes, 
some homeowners provide 
housing in return for services. 

The Taylors recently pur-
chased property on Cranes 
Creek with a dock, pool, large 
kept lawn and multiple build-
ings. Robert Mason Jr., a news-
paper editor, lives in one of 
the houses on the property and 
caretakes in exchange for a 
greatly reduced rent. 

“Any absentee owner should 
have somebody living on the 

Caretakers and house sitters offer ‘peace
of mind’ for absentee property owners

premises or checking on their 
place on a regular basis for 
security reasons,” Mason said. 
“Just about every week in the 
sheriff’s report, you see where 
a property has been broken into 
or vandalized.” 

Like Harris, he is responsible 
for maintaining the pool, cut-
ting the grass, providing light 
cleaning and occasional fix-it 
jobs. 

His presence provides peace 
of mind to the Taylors in their 
absence and, in return, Mason 
is able to enjoy the freedom 
and privacy of living on a large 
waterfront estate. 

He walks the property almost 
every day and spends summer 
afternoons on the riding 
mower. 

It’s a pastime he enjoys, he 
said, and it allows him to live 
somewhere he couldn’t other-
wise.

Scotty Jones has developed a 
company of caretakers. 

One Stop Property Manage-
ment in White Stone manages 
property in Northumberland, 

with the client,” Jones said, 
“and then whatever they need 
for the property, we do. It’s 
that simple.”

Jones’ services range from 
simple house checks and lawn 
mowing to pool maintenance, 
house maintenance and land-
scaping. 

For many absentee home-
owners, getting a plumber or 
painter to show up in a pinch 
can prove difficult. Using his 
son David’s company, Conne-
mara, as a resource, Jones has 
connections to a bevy of reli-
able subcontractors. So when 
the heat goes out or the plumb-
ing stops up, Jones is able to 
get somebody to the site, fast. 

Jones keeps track of all his 
clients with a computer system 
and keeps in touch with the 
absentee homeowners by email. 
That makes it easier to keep in 
touch, since he is often out of 
the office making rounds, and 
he never misses a job. 

When a hurricane looms, 
Jones is there with his staff, 
battening down the house and 
the boats; and when the hur-
ricane has passed, he and his 
staff are there to check for 
damage. 

But not everyone can afford 
high-end, full-service property 
management like One Stop. 

Those people may turn to an 
individual like Tess Dumais, 
who offers house sitting among 
a patchwork of other services. 
For a minimal fee, Dumais will 
check on a house and inspect 
the premises. 

She acts as the emergency 

contact for security services for 
absentee owners. She will visit 
the house as often as the home-
owner would like, whether that 
be once a week or twice a 
month, and she is available to 
do checks on short notice. 

Dumais also adds pet sit-
ting, light cleaning, organiz-
ing, laundry, ironing, polishing, 
plant care, weeding and prun-
ing to her house care services.

House and pet sitting started 
out as a hobby for Dumais. She 
was doing some housework for 
a family and then began taking 
care of their pet when they 
went out of town. 

Word spread and she realized 
the potential in the area. 

“At the time, nobody was 
advertising these services,” she 
said. “It was all word of 
mouth.”

Dumais entered the Northern 
Neck Microenterprise Program 
Training Series in preparation 
to make house sitting her 
full-time business, Josephine’s 
House and Pet Sitting. 

She needed a new vehicle and 
a laptop computer. Through the 
program, she took a course, 
wrote a business plan and 
applied for a startup loan.

“If it hadn’t been for that 
program, I wouldn’t be this far 
ahead,” said Dumais. 

While her business doesn’t 
occupy her full time yet, she 
said its becoming busier, espe-
cially as she adds more ser-
vices. Busy times come in 
waves and she books up well in 
advance of holidays and during 

Lancaster and Middlesex coun-
ties. 

His clients sign up for an 
annual service. 

“We establish a relationship 

(more on the next page)




